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SECTION 2 - FINANCIAL INFORMATION 
 
ITEM 2.02   RESULTS OF OPERATIONS AND FINANCIAL CONDITION 
 
Attached as Exhibit 99.1 is a copy of a press release of American Software, Inc, 
dated March 3, 2005, reporting American Software's financial results for the 
third quarter and year-to-date fiscal 2005. Also attached as Exhibit 99.2 is a 
transcription of the conference call held at 5 PM EST, Thursday, March 3, 2005. 
Such information shall not be deemed "filed" for purposes of Section 18 of the 
Securities Act of 1934, nor shall it be deemed incorporated by reference in any 
filing under the Securities Act of 1933, except as shall be expressly set forth 
by specific reference in such filing. 
 
SECTION 9 - FINANCIAL STATEMENTS AND EXHIBITS 
 
ITEM 9.01 FINANCIAL STATEMENTS AND EXHIBITS 
 
(c) The following Exhibits are filed as part of this report: 
 
Exhibit No.    Description 
-----------    ----------------------------------------------------------------- 
99.1           Press Release of American Software, Inc., dated March 3, 2005. 
99.2           Transcription of conference call held at 5 PM EST, March 3, 2005. 
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                                    SIGNATURE 
 
     Pursuant to the requirements of the Securities Exchange Act of 1934, the 
Registrant has duly caused this report to be signed on its behalf by the 
undersigned hereunto duly authorized. 
 
                                                     AMERICAN SOFTWARE, INC. 
                                                     (Registrant) 
 
 
Date: March 7, 2005                                  By: /s/ VINCENT C. KLINGES 
                                                         ----------------------- 
                                                         Vincent C. Klinges 
                                                         Chief Financial Officer 
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                                                                    Exhibit 99.1 
 
        AMERICAN SOFTWARE REPORTS THIRD QUARTER FISCAL YEAR 2005 RESULTS 
 
    COMPANY ACHIEVES SIXTEENTH CONSECUTIVE QUARTER OF PROFITABILITY, REVENUE 
 
                  INCREASES 21% COMPARED TO PRIOR YEAR QUARTER 
 
ATLANTA, March 3 /PRNewswire-FirstCall/ -- American Software, Inc. (Nasdaq: 
AMSWA) today reported financial results for the third quarter of fiscal year 
2005, marking its sixteenth consecutive quarter of profitability. 
 
    Key financial highlights for American Software include: 
    - Software license fees for the quarter ended January 31, 2005 were $4.1 
      million, an increase of 6% over the third quarter of fiscal 2004; 
    - Services and other revenues for the quarter ended January 31, 2005 were 
      $8.5 million, an increase of 36% over the third quarter of fiscal 2004; 
    - Maintenance revenue fees for the quarter ended January 31, 2005 were $5.1 
      million, an increase of 11% over the third quarter of fiscal 2004; 
    - Total revenues for the quarter ended January 31, 2005 were $17.7 million, 
      an increase of 21% over the third quarter of fiscal 2004; 
    - Total cash and investments as of January 31, 2005 were $56.9 million, a 
      sequential increase of $1.9 million compared to October 31, 2004. 
 
GAAP net income was $1.4 million or $0.05 per fully diluted share for the third 
quarter of fiscal 2005 compared to $2.1 million or $0.08 per fully diluted share 
for the third quarter of fiscal 2004. Adjusted net income for the quarter ended 
January 31, 2005, which excludes the net loss of Demand Management, was $1.9 
million or $0.08 per fully diluted share compared to $2.1 million or $0.08 for 
the same period last year. 
 
On September 30, 2004, Logility, our majority owned subsidiary, purchased 
certain assets and the distribution channel of privately-held Demand Management, 
Inc. (DMI), a St. Louis-based provider of supply chain planning systems marketed 
under the Demand Solutions brand, for approximately $8.7 million in cash. The 
third quarter fiscal 2005 was the first full quarter to include Demand 
Management's results. DMI reported a $544,000 loss for the quarter. The loss was 
primarily due to the purchase accounting requirement to fair value DMI's 
deferred maintenance, which lowers the maintenance revenue for GAAP reporting. 
For the third quarter ended January 31, 2005, DMI was operating cash flow 
positive by approximately $750,000. 
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Total revenues for the nine months ended January 31, 2005 were $46.2 million 
compared to $41.3 million for the same period last year. Software license fees 
for the nine months ended January 31, 2005 were $9.2 million compared to $9.4 
million for the same period last year. Services and other revenues for the nine 
months ended January 31, 2005 were $23.0 million compared to $18.2 million for 
the same period last year. Maintenance revenues for the nine months ended 
January 31, 2005 were $14.1 million compared to $13.6 million for the same 
period last year. For the nine months ended January 31, 2005, the Company 
reported a GAAP net income of $4.0 million, or $0.16 per diluted share compared 
to a GAAP net income of $5.5 million or $0.22 per fully diluted share for the 
same period in the prior year. Adjusted net income for nine months ended January 
31, 2005, which excludes the impact of the Demand Management acquisition was 
$4.8 million or $0.19 per fully diluted share compared to $5.5 million or $0.22 
per fully diluted share for the same period last year. Total DMI revenues for 
the three months and nine months ended January 31, 2005 were $2.0 million and 
$2.4 million. 
 
The Company is including adjusted net income and adjusted net income per share 
in the summary financial information provided with this press release as 
additional, supplemental information relating to its operating results. This 
financial information is not in accordance with, or an alternative for, GAAP and 
may be different from non-GAAP net income and non-GAAP per share measures used 
by other companies. The company believes that this presentation of adjusted net 
income and adjusted net income per share provides useful information to 
investors regarding certain additional financial and business trends relating to 
its financial condition and results. 
 
"American Software delivered an impressive 21% increase in revenue compared to 
the same quarter of last year. We are pleased to combine this substantial 
increase in revenue with our sixteenth consecutive quarter of profitability and 
positive cash flow," stated James C. Edenfield, president and CEO of American 
Software. "By leveraging our financial strength, the success of our customers 
and the continued commitment of our talented employees, we intend to sustain our 
business model to capitalize on an improving economy." 
 
    Additional highlights for the third quarter fiscal year 2005 include: 
 
    Customers 
 
     - Notable new and existing customers placing orders in the third quarter 
       include: ACCO Canada, Associated Grocers of Florida, Broders Brothers, 
       Brown Shoe, Caremark, Dick's Sporting Goods, Eaton Corporation, Hooker 
       Furniture Corporation, Hyundai Motor Australia, Johnson Brothers, Kenny 
       Manufacturing, Kentucky Derby Hosiery, Parker Hannifin, SAKS Incorporated 
       and VF Corporation. 
 
     - During the quarter, software license agreements were signed with 
       customers located in 11 countries including Australia, Brazil, Canada, 
       China, Germany, Indonesia, Ireland, Mexico, New Zealand, the United 
       Kingdom and the United States. 
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     - Kellwood Company's Koret announced selection of NGC's e-Quality to 
       monitor and maintain quality control of Koret's global production of 
       women's sportswear. Koret planned to install the software at its Oakland, 
       CA and Miami, FL facilities in January 2005. The software will complement 
       NGC's e-SPS modules that Koret began using in 2001 and provide the 
       company with end-to-end visibility of its global product development and 
       sourcing functions. 
 
     - Caremark Inc., a leading provider of prescription benefit services in the 
       United States, upgraded its entire suite of American Software ERP and 
       supply chain planning applications to run on the IBM zSeries(R) 1C9 
       server platform. 
 
     - Robert Horne Group, the UK's leading supplier of paper, board and 
       plastics to the visual communications industry, upgraded to Logility 
       Voyager Solutions(TM) Version 7.0 using minimal resources. The solution 
       will provide additional demand planning functionality including improved 
       collaboration among internal departments and with suppliers. 
 
     - AD Plastik, a Croatian plastics manufacturer that serves automotive and 
       consumer goods markets, implemented Logility Voyager Solutions for 
       improvements in manufacturing planning, inventory, labor reductions and 
       improved customer service. 
 
     - Smead Manufacturing Co., a leading manufacturer and distributor of paper 
       filing supplies and records management software, was named a finalist for 
       Managing Automation magazine's first annual Progressive Manufacturing 
       Awards for supply chain mastery. Smead used Logility Voyager Solutions to 
       support a significant growth in revenue while increasing inventory turns, 
       achieving higher customer order fill rates, increasing visibility of 
       available inventory, and improving collaboration with customers as well 
       as internal departments. 
 
     - In the Top 100 Consumer Goods Registry, an annual survey by Consumer 
       Goods Technology magazine, Logility supply chain solutions are used by 33 
       percent of the companies that made the cut. Logility Voyager Solutions or 
       Demand Solutions are used by: 
 
       * 60 percent of the top 10 health and pharmacy companies 
       * 45 percent of the top 20 consumer packaged goods companies 
       * 35 percent of the top 20 food companies 
       * 35 percent of the top 20 footwear and apparel companies 
       * 30 percent of the top 10 health and beauty companies 
       * 30 percent of the top 10 housewares and appliances companies 
       * 15 percent of the top 20 beverage companies 
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    Products and Technology 
 
     - Logility announced general availability of Radio Frequency Identification 
       (RFID) capabilities in Logility Voyager WarehousePRO(R). The latest 
       release of Voyager WarehousePRO includes built-in support of RFID 
       technology at the carton, pallet, and container level. Logility's 
       built-in approach enables customers to implement and upgrade quickly, 
       limits custom integration, delivers immediate benefits and lays the 
       foundation for future expansion of RFID to supply chain planning 
       applications. RFID support is included in the standard WarehousePRO 
       product, and is available at no additional cost to Logility customers 
       active on maintenance programs. 
 
     - Demand Management, Inc., a wholly owned subsidiary of Logility, announced 
       the availability of Demand Solutions Collaborate for seamless integration 
       of supply chain information. The Web-based addition to DS One simplifies 
       collaboration between buyers and sellers to make demand- driven supply 
       networks a reality. 
 
     - New Generation Computing Inc., a wholly owned subsidiary of American 
       Software Inc., introduced the 2005 version of e-SPS, web-based 
       strategic sourcing software that helps retailers, manufacturers, brand 
       managers and importers increase speed to market and gain end-to-end 
       visibility over global product and sourcing functions.  The 2005 
       version of e-SPS features enhanced user functions and reporting 
       capabilities with its 11 software modules: e-Product Development, 
       e-RFQ's & Bids, e-Pre Production, e-Production Tracking, 
       e-Collaboration, e-Pack, e-Shipment Tracking, e-Exceptions, e-Quality, 
       e-Executive Information Systems and Reporting, and Event Tracking and 
       Management System. Current e-SPS users include VF Corporation, 
       Maidenform Inc., Wilsons Leather, Dick's Sporting Goods Inc., Kellwood 
       Company, Russell Corp., Gold Toe Brands Inc. and S. Schwab Company. 
 
     - Logility announced the details of Connections 2005: Catch the Wave- 
       Supply Chain ROI conference to be held March 16-18, 2005, in Atlanta, 
       Georgia, at the InterContinental Hotel in Buckhead. Scheduled company 
       speakers include Remy International, Williamson-Dickie Manufacturing, SKF 
       Italy, Tiffany & Co., Potlatch, A.O. Smith, Logility and others. 
 
     - RIS News magazine named Logility to its Leaderboard 2004, an elite 
       gathering of the retail industry's top software vendors. The rankings are 
       based on results from a reader survey conducted in late 2004. 
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    About American Software, Inc. 
 
Headquartered in Atlanta, American Software develops, markets and supports one 
of the industry's most comprehensive offerings of integrated business 
applications, including supply chain management, Internet commerce, financial, 
warehouse management and manufacturing packages. e-Intelliprise(TM) is an 
ERP/supply chain management suite, which leverages Internet connectivity and 
includes multiple manufacturing methodologies. American Software owns 87% of 
Logility, Inc. (Nasdaq: LGTY), a leading provider of collaborative supply chain 
solutions that help small, medium, large and Fortune 1000 companies realize 
substantial bottom-line results in record time. Logility is proud to serve such 
customers as Avery Dennison Corporation, Bissell, BP (British Petroleum), 
Huhtamaki UK, Hyundai Motor America, Leviton Manufacturing Company, McCain 
Foods, Pernod-Ricard, Sigma Aldrich and Under Armour Performance Apparel. New 
Generation Computing Inc. (NGC), a wholly-owned subsidiary of American Software, 
is a global software company that has 25 years of experience developing and 
marketing business applications for apparel manufacturers, brand managers, 
retailers and importers. Headquartered in Miami, NGC's worldwide customers 
include Dick's Sporting Goods, Wilsons Leather, Kellwood, Hugo Boss, Russell 
Corp., Ralph Lauren Childrenswear, Haggar Clothing Company, Maidenform, William 
Carter and VF Corporation. For more information on the Company, contact: 
American Software, 470 East Paces Ferry Rd., Atlanta, GA 30305; (800) 726-2946 
or (404) 261-4381. FAX: (404) 264-5206. INTERNET: www.amsoftware.com or E-mail: 
ask@amsoftware.com 
 
Forward-Looking Statements 
 
This press release contains forward-looking statements that are subject to 
substantial risks and uncertainties. There are a number of factors that could 
cause actual results to differ materially from those anticipated by statements 
made herein. These factors include, but are not limited to, changes in general 
economic conditions, technology and the market for the Company's products and 
services, including economic conditions within the e-commerce markets; the 
timely availability and market acceptance of these products and services; the 
effect of competitive products and pricing; the uncertainty of the viability and 
effectiveness of strategic alliances; and the irregular pattern of the Company's 
revenues. For further information about risks the Company could experience as 
well as other information, please refer to the Company's Form 10-K for the year 
ended April 30, 2004 and other reports and documents subsequently filed with the 
Securities and Exchange Commission. For more information, contact: Vincent C. 
Klinges, Chief Financial Officer, American Software, Inc., (404) 264-5477 or 
fax: (404) 237-8868. 
 
e-Intelliprise is a trademark of American Software, Logility is a registered 
trademark and Logility Voyager Solutions is a trademark of Logility, and 
REDHORSE is a trademark of New Generation Computing. Other products mentioned in 
this document are registered, trademarked or service marked by their respective 
owners. 
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                             AMERICAN SOFTWARE, INC. 
                      Consolidated Statements of Operations 
                      (In thousands, except per share data) 
                                   (Unaudited) 
 
<TABLE> 
<CAPTION> 
                                              Third Quarter Ended                      Nine Months Ended 
                                                   January 31,                             January 31, 
                                      ------------------------------------    ------------------------------------ 
                                                                   Pct                                     Pct 
                                         2005         2004         Chg.          2005         2004         Chg. 
                                      ----------   ----------   ----------    ----------   ----------   ---------- 
<S>                                   <C>          <C>                 <C>    <C>          <C>                 <C> 
Revenues: 
  License                             $    4,050   $    3,823            6%   $    9,154   $    9,396           (3)% 
  Services & other                         8,541        6,277           36%       22,957       18,244           26% 
  Maintenance                              5,061        4,541           11%       14,123       13,633            4% 
    Total Revenues                        17,652       14,641           21%       46,234       41,273           12% 
 
Cost of Revenues: 
  License                                  1,335        1,103           21%        3,130        3,268           (4)% 
  Services & other                         6,019        4,502           34%       16,072       12,375           30% 
  Maintenance                              1,705        1,118           53%        4,205        3,508           20% 
    Total Cost of Revenues                 9,059        6,723           35%       23,407       19,151           22% 
 
Gross Margin                               8,593        7,918            9%       22,827       22,122            3% 
 
Operating expenses: 
  Research and development                 2,023        1,885            7%        5,685        5,824           (2)% 
  Less: capitalized 
   development                              (703)        (826)         (15)%      (2,084)      (2,532)         (18)% 
  Sales and marketing                      3,307        2,899           14%        9,093        8,448            8% 
  General and administrative               3,066        2,494           23%        7,820        6,892           13% 
  Acquisition related 
   amortization of intangibles                79            -           nm           117            -           nm 
 
    Total operating expenses               7,772        6,452           20%       20,631       18,632           11% 
 
Operating income                             821        1,466          (44)%       2,196        3,490          (37)% 
 
  Interest income & Other, net               832          755           10%        2,068        2,244           (8)% 
  Minority interest                          (11)        (160)         (93)%           9         (238)          nm 
Income before income taxes                 1,642        2,061          (20)%       4,273        5,496          (22)% 
  Income tax provision                       286            -            -           286            -            - 
 
Net Earnings                          $    1,356   $    2,061          (34)%  $    3,987   $    5,496          (27)% 
 
Earnings per common share: 
 
  Basic:                              $     0.06   $     0.09          (33)%  $     0.17   $     0.24          (29)% 
 
  Diluted:                            $     0.05   $     0.08          (38)%  $     0.16   $     0.22          (27)% 
 
Weighted average number of 
 common shares outstanding 
    Basic                                 23,781       22,947                      23,679      22,655 
    Diluted                               25,238       25,055                      25,136      24,571 
 
Reconciliation of Adjusted 
 Net Income: 
 
Net Income (loss)                     $    1,356   $    2,061                 $    3,987   $    5,496 
Demand Management Acquisition               (544)           -                       (831)           - 
Adjusted Net Income                   $    1,900   $    2,061                 $    4,818   $    5,496 
 
Adjusted Net Income per 
 
 Diluted Share                        $     0.08   $     0.08                 $     0.19   $     0.22 
</TABLE> 
 
nm- not meaningful 
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                     Consolidated Balance Sheet Information 
                                 (in thousands) 
                                   (Unaudited) 
                                                          January 31, 
                                                   ----------------------- 
                                                      2005         2004 
                                                   ----------   ---------- 
Cash and Short & Long term investments             $   56,909   $   66,490 
Accounts Receivable: 
   Billed                                              11,220        6,529 
   Unbilled                                             2,881        2,380 
Total Accounts Receivable, net                         14,101        8,909 
Prepaids & Other                                        2,719        1,129 
Non-current Assets                                     29,089       21,043 
     Total Assets                                  $  102,818   $   97,571 
 
Accounts Payable                                   $    1,374   $    1,374 
Other Current Liabilities                               8,185        5,501 
Deferred Revenues                                      13,055        9,250 
Minority Interest                                       4,044        4,533 
Shareholders' Equity                                   76,160       76,913 
     Total Liabilities & Shareholders' Equity      $  102,818   $   97,571 
 
 
SOURCE  American Software, Inc. 
    -0-                             03/03/2005 
    /CONTACT:  Financial Information Press Contact, Vincent C. Klinges, Chief 
Financial Officer of American Software, Inc., +1-404-264-5477/ 
    /Company News On-Call:  http://www.prnewswire.com/comp/048263.html / 
    /Web site:  http://www.amsoftware.com / 
    (AMSWA LGTY) 
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                                     AMSOFT 
                     THIRD QUARTER 2005 FISCAL YEAR RESULTS 
 
                                 MARCH 03, 2005 
                                   4:00 PM CT 
 
Conference Coordinator:     Good day. All sites are now on the conference line 
                            in a listen-only mode. 
 
                            If anyone should require any assistance during the 
                            call today, please press star and 0, and an operator 
                            will be standing by to help you. 
 
                            At this time, I would like to introduce Vincent 
                            Klinges, CFO of American Software. 
 
                            Please go ahead. 
 
Vincent Klinges:            Good afternoon. Welcome to the Third Quarter Fiscal 
                            2005 American Software Conference Call. 
 
                            To begin, I'd like to remind you that this 
                            conference call may contain forward-looking 
                            statements including statements regarding among 
                            other things, our business strategy and growth 
                            strategy. Any such forward-looking statements speak 
                            only as of this date. 
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                            These forward-looking statements are based largely 
                            on our expectations and are subject to a number of 
                            risks and uncertainties, some of which cannot be 
                            predicted or quantified and are beyond our control. 
 
                            Further developments and actual results could differ 
                            materially from those set forth in, contemplated by, 
                            or underlying the forward-looking statements. 
 
                            There are number of factors that could cause actual 
                            results to differ materially from those anticipated 
                            by statements made on this call. Such factors 
                            include but are not limited to changes in general 
                            economic conditions, the growth rate of the market 
                            for our products and services, the timely 
                            availability and market acceptance of these products 
                            and services, the effect of competitive products and 
                            pricing, and the irregular pattern of revenues. 
 
                            In light of these risks and uncertainties, there can 
                            be no assurance that the forward-looking information 
                            will prove to be accurate. 
 
                            At this time, I'd like to turn the call over to Jim 
                            Edenfield, CEO of American Software. 
 
James Edenfield:            Good afternoon, ladies and gentlemen. 
 
                            I hope by now that each of you have received the 
                            press release of our earnings announcement for the 
                            third quarter which ended January 31. 
 
                            We have had to issue a subsequent modifying 
                            announcement. A press release that you, I don't 
                            believe, would have received yet. You may receive it 
                            during the course of this conference. 
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                            I think it's important that I read this press 
                            release to you before we get into the details of the 
                            conference. 
 
                            This is what the press release that you will see in 
                            a few moments says: 
 
                            The management of the companies have been notified 
                            by their auditors that $290,000 of revenue included 
                            in the financial results for the period ending 
                            January 31, 2005 were subject to further review 
                            prior to finalization of each company's 10Q filings. 
 
                            If the revenue is recognized in a later quarter, 
                            then the earnings per share as stated in the 
                            announcement for American Software would be reduced 
                            by approximately 1 cent per share and the earnings 
                            per share as stated in the Logility announcement 
                            would be reduced by approximately 2 cents per share. 
 
                            I'm now going to proceed, and we're going to proceed 
                            with the conference that we had originally planned 
                            to conduct based upon the press release that you 
                            should have in hand at this time, not the one that I 
                            have just read. 
 
                            This was the third consecutive quarter that total 
                            revenues increased over those obtained in the 
                            previous year. 
 
                            For the quarter, they were up 21% and for the 
                            year-to-date, 12%. We like the trend. 
 
                            We're also pleased that we were able to increase 
                            every revenue category during the third quarter: 
                            license fees, services, and maintenance. 
 
                            New Generation Computing, our subsidiary focus on 
                            the apparel, and retail industries continue to make 
                            good progress during the quarter. 
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                            Our major highlight was the licensing of our global 
                            sourcing product, The VF Corporation, the largest 
                            apparel manufacturer in the world, were used in all 
                            of their divisions worldwide. 
 
                            As manufacturing continues to leave the United 
                            States, our product will enable VF to enhance its 
                            competitive position as it sources production from 
                            hundreds of manufacturers in Asia and Latin America. 
 
                            Service revenues continue to rapidly increase in our 
                            consulting and staffing business. We believe that 
                            this is partly due to an improving economy. 
 
                            Many analysts believe that this phenomenon is a 
                            precursor to growth and technology capital 
                            expenditures. 
 
                            That is true, then we would expect to see 
                            double-digit growth in license fees which yield a 
                            much higher profit margin than services. 
 
                            The third quarter marked the first real quarter of 
                            operations which included our recent acquisition of 
                            Demand Management. Considerable effort was expanded 
                            in integrating their operations into Logility. 
 
                            Mike Edenfield, the President of Logility, is now 
                            going to update us on Logility including Demand 
                            Management. 
 
J. Michael Edenfield:       Thank you. 
 
                            Good afternoon everyone. 
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                            We're pleased with Logility's third quarter results. 
                            The key highlights for the quarter were strong 
                            operating cash flow with almost $3 million, and the 
                            fact that we added 21 new customers who license 
                            either the Logility Voyager product line or the 
                            Demand Solutions product line. 
 
                            Some of the notable new and existing customers 
                            included Brown Shoe Corporation, (EE) Corporation, 
                            Hooker Furniture, (Hyundai) Motor Australia, Johnson 
                            Brothers, Kentucky Derby Hosiery, (Parker Hunniton), 
                            (Socks), and a major household consumer products 
                            company, whose name we cannot disclose at this time. 
 
                            We are encouraged by the number of new customers 
                            licensing our products because that is a healthy 
                            sign for the future. 
 
                            Our strong financial position continues to be a 
                            competitive advantage against our primary 
                            competitors. 
 
                            Regarding fourth quarter, we believe our pipeline 
                            activity is sufficient to have another good quarter, 
                            but as usual, closure rates will be key. 
 
                            While we are expecting maintenance and services 
                            revenues to increase this quarter, we must improve 
                            license fees to accomplish our growth and 
                            profitability objectives. 
 
                            Regarding our progress with Demand Management, we 
                            continue to be pleased with the acquisition and the 
                            performance of the company so far. Due to the fair 
                            valuing of the acquired deferred maintenance 
                            revenues, the acquisition has temporarily diluted 
                            our earnings as we expected. 
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                            However, Demand Management had a strong operating 
                            cash flow contribution for the quarter of 
                            approximately three quarters of a million dollars. 
 
                            I'd like to give a quick overview of Demand 
                            Management or DMI in case there is some on the call 
                            that are not familiar with them or the acquisition. 
 
                            DMI was a privately held company based in St. Louis 
                            specializing in supply chain planning solutions. 
                            They're almost a $10-million a year company in terms 
                            of revenues with about 30 people. And a significant 
                            indirect channel of 23 organizations with 
                            approximately 67 people who sell, install, and 
                            implement their solutions worldwide. 
 
                            Their products, which are marketed under the Demand 
                            Solutions' One brand, are being used by several 
                            thousand users in at least 30 countries around the 
                            world, (that) over 800 customers paying maintenance 
                            on an annually renewable basis. 
 
                            Logility has owned DMI for about five months, and we 
                            are very pleased with the acquisition as I stated 
                            earlier. I'd like to summarize what we see as the 
                            (method) to the acquisition. 
 
                            The first two benefits relate to expanding our 
                            market coverage. 
 
                            We can now address a broader market segment. 
                            Traditionally, Logility has been focused on the 
                            upper mid-tier and higher end of the market in terms 
                            of size of the enterprise we sell to. 
 
                            DMI has been traditionally focused more on the 
                            mid-tier and smaller end of the market. 
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                            Combined, we now have the ability to service from a 
                            $25-million enterprise to a Fortune 100 enterprise. 
 
                            We believe this gives us more market coverage than 
                            any supply chain planning vendor both from a size of 
                            the enterprise we are selling to perspective as well 
                            as a price point perspective. 
 
                            Second, is the addition of the DMI indirect sales 
                            channel. As I mentioned earlier, they have 23 (rep) 
                            organizations around the world that sell, implement, 
                            and support the DS One product line. 
 
                            So combined, we've more than doubled our coverage 
                            with the addition of this indirect channel. It also 
                            gives us coverage in international markets we did 
                            not have a presence in such as Australia, New 
                            Zealand, South Africa, and it more than doubles our 
                            European presence. 
 
                            To illustrate this, in the third quarter, we 
                            licensed one or more of our solutions in 11 
                            different countries: Australia, Brazil, Canada, 
                            China, Germany, Indonesia, Ireland, Mexico, New 
                            Zealand, the United Kingdom, and the United States. 
 
                            The (30) benefit that increases our market share 
                            substantially in the supply chain planning space - 
                            DMI has a large and satisfied installed base of over 
                            800 maintenance-paying customers. We believe this 
                            makes us Number 1 in implementing supply chain 
                            systems in the world with over 1,100 combined 
                            maintenance-paying customers. 
 
                            Our maintenance revenue is already increasing as a 
                            result of the transaction, and we expect maintenance 
                            revenues to continue to increase for at least the 
                            next few quarters. 
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                            The final two benefits I would like to discuss are 
                            the cost and revenue synergies. 
 
                            From a cost synergy perspective, we've already 
                            started to realize most of the seven-figure savings 
                            we expected from the transaction. We will be getting 
                            the full benefit of these by the spring. 
 
                            As we discussed on the last call, the biggest saving 
                            area has been the consolidation of three product 
                            development organizations down to two. 
 
                            The most exciting opportunity, however, is the 
                            revenue synergy potential. Both channels will 
                            continue to go after their respective target markets 
                            with their respective brands, independently. 
 
                            However, we believe by cooperating where 
                            appropriate, one plus one can be greater than two. 
 
                            For example, the DMI sales organization has already 
                            provided some qualified leads to the Logility sales 
                            organization of opportunities in and out of the DMI 
                            customer base that Logility was not aware of. 
 
                            We have put in place the proper incentive programs 
                            to ensure that happens when appropriate. And in 
                            fact, we have closed some incremental business 
                            already as a result of this. 
 
                            Secondly, Logility's marketing efforts now routinely 
                            identifies accounts that are not necessarily good 
                            prospects for the Logility sales organization 
                            because they have smaller enterprises who might 
                            desire a lower price point. However, they are good 
                            prospects for DMI. 
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                            As we mentioned on the last call, in one campaign 
                            alone, we produced 400 leads for the DMI sales 
                            channel at no additional expense. So the key 
                            objective will be to continue to identify areas such 
                            as these when we can leverage the two sales and 
                            marketing organizations to find and sell more 
                            opportunities in the two companies (did) separately. 
 
                            So in summary, we've already seen benefits from the 
                            acquisition in terms of broader and deeper 
                            geographic sales coverage, increased maintenance 
                            revenues, cost reductions (where more to follow), 
                            and tangible revenue synergies. 
 
                            Now I'd like to turn the discussion back to Vince 
                            for a detailed review of the third quarter financial 
                            results. 
 
Vincent Klinges:            Thanks, Mike. 
 
                            Comparing the third quarter '05 with the same period 
                            in last year, total revenues for the quarter 
                            increased 21%, 17.7 million compared to (14.6) 
                            million for the same quarter last year. 
 
                            License fees increased 6% to 4.1 million compared to 
                            3.8 for the same period. 
 
                            Services and other revenue increased 36% to 8.5 
                            million compared to 6.3 million primarily due to the 
                            increase in our IT staffing business. 
 
                            Maintenance revenues increased 11% to 5.1 million 
                            compared to 4.5 million primarily due to increases 
                            in Logility from Demand Management. 
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                            The overall gross margin was 49% for the quarter 
                            compared to 54% at the same quarter last year. 
 
                            Drilling down on that, the license fee margin was 
                            67% compared to 71% due to more license fees from 
                            DMI which has an indirect (large) channel. 
 
                            Services margin improved to 30% this quarter 
                            compared to 28% due to better margin business from 
                            our IT staffing business. 
 
                            Our maintenance margin this quarter were 66% 
                            compared to 75% for the same quarter last year. And 
                            this is lower primarily due to the AMI - the DMI 
                            acquisition and the GAAP purchase accounting 
                            required to fair value its deferred maintenance, 
                            which temporarily lowers the maintenance revenue for 
                            GAAP reporting. 
 
                            Taking a look at operating expenses, the gross R&D 
                            expenses were 11% of total revenues for the current 
                            quarter compared to 13% for the same quarter last 
                            year. 
 
                            As a percentage of revenue, sales and marketing 
                            expenses were 19% of revenues or 3.3 million for the 
                            quarter and that compares to 20% for the same 
                            quarter last year. 
 
                            G&A expenses were 3.1 or 17% total revenues which 
                            was the same percentage as last year. 
 
                            (Unintelligible) operating income we're reporting is 
                            821,000 for this quarter compared to 1.5 million for 
                            the same quarter year ago. 
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                            Our EBITDA was 1.8 compared to 2.9 in the same 
                            period year ago. Our GAAP net income was 1.4 or 
                            earnings per diluted share of 5 cents per share for 
                            the third quarter and that compares to the net 
                            income of 2.1 million or earnings per share of 8 
                            cents for the same period last year. 
 
                            Adjusted net income which excludes DMI's loss for 
                            the quarter was 2 million or 8 cents per share for 
                            the third quarter. 
 
                            International revenues this quarter were 
                            approximately 7% of total revenues and that's the 
                            same as the third quarter last year, 7%. 
 
                            Taking a look at the nine months ended January 31, 
                            2005 compared to the same period last year, total 
                            revenues increased 12% to 46.2 million and that 
                            compares to 41.3 million. 
 
                            License fees were 9.2 million compared to 9.4. 
                            Services revenue were 23% - 23 million year-to-date 
                            compared to 18.2. Maintenance revenues were 14.1 
                            million year-to-date compared to 13.6. 
 
                            Looking at the gross margin, the overall gross 
                            margin was 49% year-to-date compared to 54%. 
 
                            License fee margin increased slightly to 66% from 
                            65. Services margin were 30% compared to 32% same 
                            period last year. 
 
                            And our maintenance margins were 70% when compared 
                            to 74%. 
 
                            Looking at operating expenses, our gross R&D 
                            expenses were 12% of revenues for the nine months 
                            ended January compared to 14% for the same 
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                            period last year. As a percentage of total revenue, 
                            our sales and marketing expenses were 20% for both 
                            this fiscal year year-to-date and last year also. 
 
                            G&A expenses were 17% of revenues for both periods 
                            also. 
 
                            And our operating income year-to-date is 2.2 million 
                            compared to operating income of 3.5 million last 
                            year. 
 
                            Net Income year-to-date is 4 million or 16 cents 
                            earnings per share and that compares to 5.5 million 
                            or 22 cents earnings per share last year. 
 
                            International revenues year-to-date are 6% of 
                            revenue compared to 7% last year. 
 
                            Looking at the balance sheet, our - the company's 
                            cash - financial position remained strong with cash 
                            and investments of approximately 56.9 million at the 
                            end of the third quarter and no debt. 
 
                            Cash increased 1.9 million sequentially from the 
                            prior quarter that ended October 31, 2004. And 
                            during the quarter, we've paid 1.7 million of 
                            quarterly dividend also. 
 
                            Other aspects of the balance sheet, our billed AR is 
                            11.2 million; unbilled, 2.9. Working capital is 49.2 
                            million. And our deferred revenue is 13.1 million. 
                            Stockholder equity is 76.2. 
 
                            Our current ratio is 3.2. And our Days Sales 
                            Outstanding is approximately 76 days. 
 
                            At this time, I'd like to turn the call over to 
                            questions. 
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                            (Sarah)? 
 
Conference Coordinator:     If you would like to ask a question, please press 
                            star and 1 on your touchtone phone. 
 
                            To withdraw your question from the queue, press the 
                            pound key. 
 
                            Once again, to register your site for a question, 
                            please press star and 1 on your phone at this time. 
 
                            And first, we'll go to the site of Patrick Flavin 
                            with Flavin, Blake & Co. 
 
Patrick Flavin:             Good afternoon, gents. 
 
James Edenfield:            Good afternoon. 
 
Man:                        (Okay). 
 
Patrick Flavin:             Vince, could you address the income tax provision 
                            for the quarter which has typically not occurred in 
                            the past? 
 
Vincent Klinges:            Sure, Pat. 
 
                            Actually coming into this current fiscal year, we 
                            had 13 million of net operating losses. However, 8. 
                            - (approximately) the 8.5 million and 9 million of 
                            that are related to stock option, NOLs, which 
                            actually when you utilize those NOLs, they go right 
                            to the equity section and not (dunk its) credit to 
                            the P&L. 
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                            So from a purely GAAP P&L basis, we have coming into 
                            fiscal '05 about $4 million to $5 million worth of 
                            NOLs. And we're forecasting that we're going to 
                            basically utilize those NOL, and we have to make a 
                            kind of a tax provision accrual at this point to 
                            reflect that. 
 
                            And I'd like to point out that next year, we're 
                            probably had to have a full tax - effective tax 
                            provision next year in '06 also. 
 
                            But having said that, we're not going to have to 
                            (tell) you the government until we burned through 
                            the full $13 million worth of NOLs. 
 
                            Is that explain it? 
 
Patrick Flavin:             Yes, it did.  Now, the basically 20% rate for the 
                            quarter, is that the rate that will apply in the 
                            fourth quarter as well? 
 
Vincent Klinges:            It depends on how the projection for the fourth 
                            quarter turns out. So, it's probably will be 
                            similar, yeah. 
 
Patrick Flavin:             Okay. And then for next year (and a fully) - well, 
                            what's your saying is next year is still not going 
                            to be a paying year until you burn through the rest 
                            of the NOLs? 
 
Vincent Klinges:            Right, but we will be booking a tax provision which 
                            will probably be close to the normal tax provision 
                            percentage which is close to 37%. 
 
Patrick Flavin:             Which is closed to what? 
 
Vincent Klinges:            Thirty-seven percent which is what you expect. 
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Patrick Flavin:             Okay, so we would be looking at a 37% tax rate for 
                            next year? 
 
Vincent Klinges:            Yeah. 
 
Patrick Flavin:             And then finally, could you address the increase in 
                            deferred revenues for the quarter? 
 
Vincent Klinges:            Yeah. That's primarily due to DMI and the additional 
                            maintenance billing that we're now doing right now 
                            for them. 
 
Patrick Flavin:             Okay, thank you. 
 
Conference Coordinator:     Thank you. 
 
                            Once again, if you would like to ask a question, 
                            please press star and 1 on your phone at this point. 
 
                            And next we'll go to the site of Sam Robotsky with 
                            SCR Asset Management. 
 
Sam Robotsky:               Yeah, good afternoon gentlemen. 
 
                            I'm - in looking at the license revenues on the 
                            American Software, they - in the current quarter, 
                            they increased about 237,000 but the cost increased 
                            232,000. 
 
                            Could you talk about you - you know, are you not 
                            making money on new license revenue? Could you talk 
                            about that? 
 
Vincent Klinges:            Yeah. I think what's happening is with the new DMI 
                            acquisition, the DMI acquisition is primarily a 
                            (bar) channel. And that valuated channel, they get a 
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                            higher commission than an indirect sales channel 
                            would. So, as we sell more licenses through that 
                            channel, the cost of licenses would go up higher. 
 
Sam Robotsky:               So the inference is that you have additional license 
                            revenue from the new acquisition and reduction in 
                            the licenses from your previous products? 
 
Vincent Klinges:            That's correct. The mix is different this quarter 
                            that it has been in the previous quarters, yeah. 
 
Sam Robotsky:               You spoke of a three quarters a million dollars from 
                            - contributed by DMI, so is that the number that 
                            we're talking about basically that was increased? 
 
Vincent Klinges:            No, that was the cash flow number. 
 
Sam Robotsky:               Okay, okay. 
 
                            I guess, you know, also I guess the general and 
                            administrative, I guess that's on Logility has 
                            increased substantially, is there any unusual - is - 
                            was that anything related to the acquisition? 
 
Vincent Klinges:            No, no, that's - and basically this is the first 
                            full quarter we had the DMI operations inside our 
                            reporting. So, typically you would see that in the - 
                            yeah, when you have a new acquisition compared to 
                            last year, you know, the... 
 
Sam Robotsky:               Okay. 
 
Vincent Klinges:            ...cost increases... 
 
Sam Robotsky:               Okay. 
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Vincent Klinges:            ...(so typical). 
 
Sam Robotsky:               Now, Demand, you know, being based in St. Louis, do 
                            they do business with a lot of people with May 
                            Department Stores or people that sell to May 
                            Department Stores and have you given any thought 
                            whether an acquisition by federated will have a 
                            negative impact on this company? 
 
James Edenfield:            We don't think that they are a customer of ours. So, 
                            I don't believe that it would have any impact 
                            whatsoever. 
 
Sam Robotsky:               Or would you have customers that basically sell to 
                            May Department Stores? 
 
James Edenfield:            Sure, we do. 
 
Sam Robotsky:               Yeah. 
 
                            I mean if federated sort of bring some of the stuff 
                            to Cincinnati, would that might have a negative 
                            impact? 
 
James Edenfield:            I don't see how it would. 
 
Sam Robotsky:               Okay, okay. 
 
                            And the item that you referred to in the beginning, 
                            this potential, you know, reduction of the license 
                            number to a subsequent quarter, then whatever profit 
                            would have been in this quarter that would in 
                            essence be moved to the subsequent quarter in just a 
                            period of when the income would be picked up? 
 
James Edenfield:            Well that's correct, and I'd also like to point out 
                            that this one contract, it's legally binding. The 
                            customer has already paid the money. And I don't 
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                            believe that - should we have to move it out of 
                            quarter or so, I don't believe that it would impact 
                            our balance sheet at all since they've already paid. 
 
Sam Robotsky:               And have you been active in buying any stock in the 
                            current quarter for either American Software or 
                            Logility, and how many shares if you did? 
 
James Edenfield:            We did not buy any for either company. 
 
Sam Robotsky:               Okay, good. 
 
                            All right, hopefully, you got - you continue to 
                            improve your license fees with better profit margins 
                            going forward. 
 
James Edenfield:            We certainly are going all out to accomplish that. 
 
Sam Robotsky:               Okay, good luck. 
 
James Edenfield:            Thanks. 
 
Conference Coordinator:     Once again, to ask a question, please press star and 
                            1 on your touchtone phone now. 
 
                            And we'll pause for any last questions to register. 
 
                            And next we'll go to the site of (Benny Lorenzo) 
                            with (Aspira) Capital Management. 
 
(Benny Lorenzo):            Thank you very much. 
 
                            Just a general question. 
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                            Does this still make sense to have Logility and 
                            American Software as two separate companies given 
                            the consolidation in the software business and the 
                            need for scale and the cost associated with how 
                            these two separate entities? 
 
James Edenfield:            I think that there's - that's a question that is 
                            always in our minds, and that everything is on the 
                            table either to kind of leave it like it is or to do 
                            something different. Everything is on the table. 
 
                            No decision has been made to change the way that 
                            it's presently set up. 
 
                            In the past, we've done cost analysis to try to 
                            determine, you know, what the administrative savings 
                            would be if we only have one public company. And 
                            generally, they didn't seem to - the number didn't 
                            seem to be as much as you probably would think it 
                            would be. 
 
                            However, with Sarbanes-Oxley, it could be that that 
                            number is going to increase dramatically and which 
                            case, that would - you know, it may be another 
                            reason to do what you said. 
 
(Benny Lorenzo):            That's what I was thinking of because the cost will 
                            escalate, and maybe I'm looking for how - to have a 
                            sort of more scales or, hopefully, you'll see a way 
                            through that. 
 
                            Another question... 
 
James Edenfield:            One point, I don't think it would change the scale. 
                            In other words, we consolidate - American Software 
                            consolidates Logility's sales and profits and 
                            expenses, so I don't quite see how it would change 
                            the scale. Change the scale of Logility since it 
                            would go to zero. 
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(Benny Lorenzo):            Right. 
 
                            A different question, in terms of your - as you have 
                            the company, as you envision it going forward, what 
                            kind of an operating margin opportunity does the 
                            company have long term? 
 
                            Because software companies usually have 15%, 20% or 
                            higher operating margins, is this company, the way 
                            it's - you know, the way your revenue mix is and the 
                            way you're doing the acquisitions have that kind of 
                            opportunity? 
 
James Edenfield:            It has the opportunity for very good margins if we 
                            get the right mix of license fees with the - and 
                            within the overall mix and that is the opportunity 
                            that - one of the opportunities that we have. 
 
                            For example, our growth in license fees this year - 
                            this fiscal year has not kept pace with our growth 
                            in services and our growth in maintenance. And part 
                            of that, we believe is because of companies not 
                            having as large CAPEX budgets as we would like for 
                            them to have. And we aren't the only software 
                            company that's impacted in this regard. 
 
                            Our direct competitors have suffered much more than 
                            we have. But we have - we are hoping for better 
                            times and we're hoping for better execution and I 
                            think we will get both. 
 
(Benny Lorenzo):            I think (that) you've done a great job because you 
                            managed to remain profitable throughout this whole 
                            tough time. 
 
                            So I appreciate it, thank you very much. 
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James Edenfield:            Thank you. 
 
Conference Coordinator:     Thank you. 
 
                            Next, we'll take a question from the site of Ron 
                            Chez with PI. 
 
Ronald Chez:                I'm sorry that I missed a part of this, and could 
                            you tell me the - good afternoon, by the way. 
 
James Edenfield:            Good afternoon, Ron. 
 
J. Michael Edenfield:       Hi, Ron. 
 
Ronald Chez:                And I missed the breakout in license fees for 
                            American Software and Logility. 
 
Vincent Klinges:            Yeah, Ron.  This is Vince. 
 
                            For the third quarter, the total license fees were 
                            4.1 million, and Logility was 2.7 of that. 
 
Conference Coordinator:     Thank you. 
 
                            We'll take our next question from the site of (Jason 
                            Clancy) with Juniper Capital. 
 
(Jason Clancy):             Good afternoon. 
 
                            My question is about the kind of supplemental press 
                            release here I just see across. 
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                            Can you give me a little more information about what 
                            this relates to and, you know, is this just the 
                            timing issue? 
 
James Edenfield:            I've been doing these conferences for - except 
                            tonight being 83 and this is the first time that I 
                            had anything quite like this occur, so I would like 
                            to apologize for the story being a little more 
                            complicated and confusing maybe than we would 
                            ordinarily expect. 
 
                            I think the press release pretty well sums things - 
                            (met) the matter up without getting into a lot of 
                            details. It probably would be best not to do 
                            publicly. 
 
(Jason Clancy):             Okay. 
 
                            Should we read into this anything about potential 
                            Sarbanes compliance and what, you know, the 
                            recognition of this potentially incorrectly means 
                            for that or is that just - getting away to ahead of 
                            things? 
 
James Edenfield:            Well I think that Sarbanes-Oxley is increasing the 
                            amount of governance which in turn increases the 
                            amount of work. And so maybe the time frames that 
                            we're accustomed to to, you know, to come up with 
                            our numbers and to have the necessary meetings with 
                            the auditors and for them to do the things they have 
                            to do both at the - in their local office and maybe 
                            going back to the corporate office on various 
                            questions and issues. 
 
                            We probably have not fully adjusted yet to the fact 
                            that there's a lot more work in this than it used to 
                            be. And in the future, we're probably going to all 
                            have to allow a little more time. 
 
(Jason Clancy):             So am I correct in assuming that if this 290 is lost 
                            to this last quarter, it will be book to the next 
                            quarter? 
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James Edenfield:            It will be book in a subsequent quarter. I'm not - I 
                            don't really know the answer as to which quarter it 
                            might occur in. 
 
(Jason Clancy):             Okay. 
 
                            And I - it is - I guess the release does not say 
                            whether it's license or maintenance, is that 
                            correct? 
 
James Edenfield:            License. 
 
(Jason Clancy):             It's license revenue? 
 
James Edenfield:            Yes. 
 
(Jason Clancy):             Okay. 
 
                            So moving onto kind of a more general comment - your 
                            thoughts on kind of the selling environment 
                            generally. Has anything changed in the last - since 
                            the last quarter regarding what you're seeing? Any 
                            interest in RFID which is increasing activity? 
 
J. Michael Edenfield:       This is Mike Edenfield. I'll take that question. 
 
                            We had a pretty active quarter. So we've seen a 
                            pickup. There's still intense competition and 
                            pricing pressure is pretty strong. But one of the 
                            reasons we mentioned, the 21 new customers, is that 
                            that's (a good - better) new customers. And that's a 
                            better mix of new customers to existing customers in 
                            terms of license revenue than we've really seen in a 
                            while. 
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                            So, we think that's a real positive sign. And, you 
                            know, we're busy chasing a lot of nice opportunities 
                            right now. So, it does seem that it's picked up in 
                            terms of the amount of activity. 
 
                            And most of our activity has not been in the RFID. 
                            It's been more in the supply chain planning space. 
 
(Jason Clancy):             Another unrelated question: 
 
                            Your real estate position, have you done any more 
                            looking into - looking at realizing some value for 
                            that, or is any plans in the work there at all? 
 
James Edenfield:            Well we're making good progress in leasing our 
                            excess space. So, that's a very positive 
                            development. And to the extent that we do that if we 
                            (were to decide) to sell some of the real estate 
                            that would make it more valuable in a selling 
                            situation. 
 
(Jason Clancy):             Okay. 
 
                            Well thank you very much. Good luck to you guys. 
 
James Edenfield:            Thank you. 
 
Conference Coordinator:     Thank you. 
 
                            Once again, to ask a question, please press star and 
                            1 on your touchtone phone. 
 
                            And it appears we have no further questions. 
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James Edenfield:            Thank you very much for attending this conference 
                            call, and we look forward to talking to you again in 
                            the future. 
 
 
                                       END 
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